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Th e return of the fi rst-time home buyer is fueling a 24.9% surge in growth in home 
sales up to $500K year-over-year across the South Coast.  Led by Westport, Wareham 
and Marion, there is in fact steady, balanced growth across all price points, with the 
mid-market – those sales between $500K and $1M – realizing an increase of 15.7% 
year-over-year, and the high-end market – those home sales over $1M – gaining 10% 
year-over-year.

Th e recent trend of improving overall market fundamentals: economic 
growth; job growth; owners fi nally realizing equity in their homes; and 
improving consumer confi dence, has supported a steady 3.4% improvement 
in the median price year-over-year.  Since the true recovery began for the 
South Coast in 2011 after the impact of the great recession, the median price 
has moved up 16.4%

Inventory, months of supply, and pending sales are key metrics in analyzing 
the strength of any real estate market.  Th e positive news is that all of these 
key metrics show a foundation of stabilization and balanced growth for the 
South Coast.  Only three years ago, the available inventory would have taken 
over 30 months to be absorbed.  Today, old inventory has been absorbed 
and existing inventory comes in at a very balanced 6.38 months of homes 
to be sold. Th is supply-demand equilibrium bodes well for a continued 
environment of sustained housing sale improvements through 2016.

Pending sales, those properties put under agreement but not yet closed, while substantial in themselves and reaching nearly 50% of existing sales 
year-to-date, were nonetheless off  from an unusually high level of pendings which surged mid-year in 2015.  As we move into the second half of 
2016, buyer activity remains solid suggesting again that 2016 may break sales records.

Th e high-end across the South Coast, while statistically only 2% of the overall home sales, is 
signifi cant in units of inventory and the desirability of the marketplace.  While nationally the 
top end of the market has been soft, a 10% boost in sales year-over-year demonstrates that 
this market segment also is benefi ting from the reserved growth of the South Coast fueled by 
continued demand and an attractive supply of homes off ered for sale.
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It appears that 2016 may be a watershed year for the housing recovery to fi nally 
take hold across the South Coast aft er several years of meandering growth.  
Low interest rates, an improving economy, and new mortgage programs 
available to fi rst-time buyers has stimulated home and condominium sales 
in most communities.  As market fundamentals continue to improve, and 
inventory is being absorbed by an environment of balanced supply and 
demand, the South Coast will fi nish up the year with the strongest growth 
since the peak of 2006.  
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Mid Year Market-Wide Sales Analysis
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Median Price: $287,500
Highest Sale Price: $1,295,000
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Median Price: $391,000
Highest Sale Price: $1,395,000
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Median Price: $232,000
Highest Sale Price: $2,350,000
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