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2015 ANNUAL SALES REPORT



Across Cape Cod, the pace of sales rose a healthy 7.9% market-wide even 

though sales over $2M declined by 4.3%.  Historically low interest rates, 

the infusion of investment, retirement, first home, move-up and first-time 

second home buyers drove the recovery. Median prices inched up by only 

2.1%, further creating market affordability which attracted many formerly 

side-lined buyers.

While 2015 was clearly a watershed year for most price segments following 

the great recession, just as in 2014, it was also a tale of two distinct markets 

but reversed. The two markets, 1) price points from $50K to $2M, and 2) 

the luxury market, classified as homes at the top 10% of any market, behaved 

quite differently. In 2014, luxury sales buoyed the market as affluent buyers 

satisfied their pent-up demand after biding their time post-recession.  In 2015, 

the snowed-in “spring market” and rising prices softened interest in the luxury 

market causing a drop in median prices, homes sold and price-significant sales.

Pending sales, those properties put under agreement which have not yet sold by 

December 31st, were up a very strong 15.2% year-over-year.  Every price segment 

realized a significant up-trend in pending sales as buyer activity increased late in 

the fourth quarter and many sellers met the market and sold.

The trajectory of home sales across Cape Cod and throughout all 

market segments is moving in the right direction.  Very significantly, 

the existing inventory is finally being reduced. From a high in 2010 

of over 20+ months of available inventory, Cape Cod hit a post-recession low of only 6.9 months of supply, which indicates a nearly balanced 

market.  The higher-end of the market is still burdened by too much supply, however those top-tier segments may also enjoy what is forecasted to 

be a potentially robust year in home sales as the economy stabilizes and consumer demand and confidence improves.
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Across Cape Cod, home sales continue to gain strength, up in all regions, 
while home sale median prices were variable.  The Lower Cape enjoyed 
solid growth in all market segments after Chatham experienced a slow first 
two quarters, and can boast of the highest median price.  The Outer Cape 
realized a resurgence of lower-priced condominiums sales, and also saw a 
breakthrough price of $5.1M for a home sold in Wellfleet.  The Mid-Cape, 
while up in price and homes sold, did not produce the highest priced home 
for the first time.  Finally, the Upper Cape was up 14.3% in home sales, 
buoyed especially by significant growth in their condominium sales.
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The Robert Paul Regional Report
2015 Year End Regional Sales Trends 

Market-Wide Sales Analysis

Median Price: $297,000
Highest Sale Price: $6.698M
Homes Sold: 1904
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