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The pace of South Coast housing sales has steadily improved since the low 
mark of 2009, resulting in over 8% growth in sales since then.  In 2015, 
home sales grew 10.2% year-over-year, while inventory only inched up by 
2.8%.  These two metrics set up the potential for a solid year of sales and 
price growth in 2016. The acceleration of growth across the South Coast 
over the last 5 years has allowed sellers to sell and encouraged buyers to 
buy in a market which never became the victim of over-heated pricing.  
Values remain sensible across most markets, from smaller condominiums 
to charming village properties.  The top tier of the market has behaved 
differently.  Property sales over $1 Million  slid year-over-year by 10.2%, as 
the second-home and top-tier markets experienced some slowdown in 2015 
locally, regionally and nationally.

The recent and converging trends of improving overall market 
fundamentals: homes with equity; historically low interest rates; 
entry of first time buyers into the market; and growing consumer 
confidence, have created the slow but steady momentum in the 
improving median home prices across the South Coast, which 
rose in 2015 by 4.3% year-over-year.

Pending sales, those properties put under agreement but not yet closed, were 
especially strong at the end of 2015, up 39% over 2014.  After a slow first 
half of the year, in Q3 and Q4 there was improving demand and the rise in 
pending sales suggests a promising start for home sales in 2016.  

Inventory rates are holding steady at a mere 2.8% increase YOY, and the months of supply of listed homes has decreased from 
7.9 months in 2014 to a balanced 6.9 months supply of homes in 2015 for sale.  All in all, the South Coast is well positioned 
and all the metrics are pointing toward a strong home sales environment for 2016.
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Prominent economists believe that home sales in 2016 may be the best since 
2007, even though an overall trend of slower growth, but growth nonetheless, 
will be the likely market driver.  Increased mortgage rates, volatility in the 
equity markets and political change will give some consumers pause.  In 
looking at the South Coast Regional Sales Report, the lack of consistent 
metrics per town clearly reinforces the reality that real estate can be hyper-
local.  These fluctuations demonstrate the need to carefully understand each 
market before either buying or selling.
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Market-Wide Sales Analysis

Median Price: $345,000
Highest Sale Price: $730,000
Homes Sold: 81
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Median Price: $400,000
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Homes Sold: 71
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