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Buying your First Home

The process of buying your first home can seem overwhelming and stressful. 
Let our team of experienced agents walk you through the process from start 
to finish. Our agents are the best in the area, and will ensure your home 
buying process is seamless. Before you start looking for homes, below 
are a few questions you are going to want to answer, and the answers to 
these questions will help guide you and your agent through this process. 

1. How are you going to pay for this?
Determining if you can afford to purchase a home, and if 
so, how much you can afford is an important first step in 
the home buying process. Meeting with a mortage lender 
to determine how much you can afford and getting pre-
approved is the best way to get this process started. Also, 
make a list of your income vs debts to get an idea of a 
comfortable monthly mortgage payment.  

2. What do you want? 
When deciding what you want in a home there are even 
more questions you need to ask yourself. How many 
bedrooms? How many bathrooms? How far are you 
willing to commute? Do you want a move-in ready home 
or are you up for the DIY renovations? Take some time 
to think this through, and share your thoughts and ideas 
with your real estate agent. 

3. You found your home - now what?  
Yay! You have found your dream home but now what? 
Your agent will now help you prepare and present your 
offer. They will also handle all negotions, including terms 
and potential counteroffers. Once your offer has been 
accepted you place your deporit, schedule an inspection 
and appraisal, secure your financing, order home owners 
insurance, and more. But don’t worry, your agent will be 
right by your side through the whole process! 



Monthly Mortgage Payment Estimate

Below are two charts that show the estimated monthly mortgage payment amounts based on a 15 
and 30 year loan. Please note: payments do not include insurance, property taxes, HOA fees, and 
any other insurance. 

30-Year Loan

15-Year Loan



Real Estate Common Terms Glossary

Adjustable Rate Mortgage (ARM): A mortgage 
loan with a fluctuating rate

Amortization: When a loan payment consists 
of a portion which will be applied to pay the 
accruing interest on a loan, with the remainder 
being applied to the principal. 

Appreciation: An increase in the value of a 
property due to changes in market conditions, 
inflation, or other causes. 

Arms-Length Transaction: Both parties to 
a transaction are acting in their own self-
interest. Neither party is pressured by or acts 
in connection with the other to assure the fair 
market value of the property. 

Assessment: The placing of a value on property 
for the purpose of taxation. 

Assessed Value: The valuation placed on 
property by a public tax assessor for purposes 
of taxation. 

Closing Costs: Closing costs are separated into 
what are called ‘non-recurring closing costs’ and 
‘pre-paid items.’ Non-recurring closing costs are 
any items which are paid just once as a result 
of buying the property or obtaining a loan. ‘Pre-
paids’ are items which recur over time, such as 
property taxes and homeowners insurance. A 
lender makes an attempt to estimate the amount 
of non-recurring closing costs and prepaid 
items on the Good Faith Estimate which they 
must issue to the borrower within three days of 
receiving a home loan application

Closing Disclosure: A final statement of loan 
terms and closing costs. The buyer must receive 
it three business days before closing. Replaced 
the old HUD-1 form.

Commission: A percentage of the sale that 
is paid to the real estate professional. In most 
cases, commissions are paid for by the seller of 
the property. 

Conventional Morgage: A mortgage loan not 
insured by the governement or guaranteed 
by the Veterans’ Administration. It is subject to 
conditions estabilished by the lending institution 
and State statutes. 

Deed: The legal document conveying title to a 
property.

Depreciation: The opposite of appreciate, this 
is when the value of the property declines for a 
variety of reasons. 

Earnest Money Deposit: A partial payment 
by a buyer when submitting a contract that 
demonstrates the buyer’s commitment to the 
deal. The money, which is held in an escrow 
account, goes toward closing costs.

Equity: A homeowner’s financial interest in a 
property. Equity is the difference between the 
fair market value of the property and the amount 
still owed on its mortgage and other liens.

Escalation Clause: A tool used by buyers to 
outbid competitors for a property. In the contract 
offer submitted by the buyer to the seller, the 
buyer states he will increase his offer by a certain 
amount if the seller receives offers higher than 
his.



Fixed-Rate Mortgage: A mortgage in which the 
interest rate does not change during the entire 
term of the loan. 

Foreclosure: A property seized by the mortgage 
lender due to the homeowner failing to make full 
payments on their mortgage. The lender will sell 
the home in hopes of recovering the lost balance. 

FSBO (For Sale By Owner): A FSBO is a property 
that is being sold by the current homeowner 
without the aid of the real estate agent. 

Listing: A list of information about a home that is 
currently on the market. 

Principal: The amount borrowed or remaining 
unpaid. The part of the monthly payment that 
reduces the remaining balance of a mortgage.

Pre-Qualified: An informal estimate of how much 
a buyer can afford to borrow for a mortgage. 
It does not include an analysis of a buyer’s 
credit report or an in-depth look at his ability to 
purchase a home.

Private Mortgage Insurance (PMI): The monthly 
insurance payment a lender must pay if the down 
payment is less than 20% of the sale price. 

Seller Assist: Money given from the seller to the 
buyer at settlement to pay for part of the closing 
costs. The amount will vary depending on what 
the mortgage company will allow. 



The ABCs of Real Estate

Appraisal: An estimation of 
a home’s market value by a 
licensed appraiser based on 
comparable recent sales of 
nearby homes.

Good Faith Estimate (GFE): A 
form used by lenders to give 
to borrowers with an estimate 
of fees due at closing. This 
form was replaced by the Loan 
Estimate in 2015

Backup offer: An offer on 
a home under contract that 
becomes active if the primary 
contract falls through. 

Contingent offer: An offer that 
is accepted by the seller, but 
certain conditions must be met 
before the sale is final.

Homeowners Association: 
A management organization 
within a community, 
subdivision or neighborhood 
that creates and enforces 
rules for properties within its 
jurisdiction. 

Escrow: A neutral third party 
that holds funds from the buyer 
and distributes them when all 
conditions have been met. 

Inspection: An examination 
of a property and its systems 
performed by a qualified 
professional, usually before the 
sale of a home.

Federal Housing Administration 
(FHA): The government agency 
that insures loans designed 
for low- to moderate-income 
borrowers.

Jumbo mortgage: A mortgage 
that exceeds the conforming-
loan limit, commonly used for 
luxury home purchases. 

Key rate: An interest rate set 
by the federal government 
that determines the cost to 
borrow money—in this case, a 
mortgage to buy a new home.

Down payment: The 
percentage of the home 
purchased price (usually 
between 5% and 20%) paid 
upfront in cash. 
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Loan-to-value (LTV): The risk 
assessment ratio used by 
lenders. To calculate the LTV, 
divide the mortgage by the 
appraised value. 

L

Real estate owned (REO) 
property: A repossessed 
property owned by a lender 
after an unsuccessful sale at 
auction. 

R

Multiple Listing Service (MLS): 
A database for real estate 
agents to list and market for-
sale homes. 

M

Net proceed: The amount 
received by the seller at 
closing after all other costs 
have been deducted. 

N

Title: The right to ownership of 
real property recognized and 
protected by the law. 

T

Pre-approval letter: A letter 
indicating that a lender is 
willing to loan a specific 
amount of money for a home 
purchase; pre-approval does 
not guarantee a loan. 

P

Under contract: A buyer has 
submitted an offer and the 
seller has accepted, but the 
closing is not final. 

U

Quitclaim deed: A deed that 
transfers property rights without 
any validation of ownership; 
typically used between spouses 
and family members. 

Q

VA loan: A mortgage loan for 
veterans and their spouses, 
made by private lenders 
and guaranteed by the U. S. 
Government.

V

Walkthrough: The final 
inspection conducted before a 
home sale is final.

W

X marks the spot: Where you 
sign for your dream home!X

Yield-spread premium (YSP): 
The amount a lender pays a 
mortgage officer for selling a 
loan with a higher interest rate 
than the par rate. 

Y

Zero lot lines: A residence 
build very close to—or directly 
on—the property line. 

Z

Open house: An event hosted 
by a listing agent to showcase 
a home to potential buyers. 

O



10 Things to Ignore When House Hunting

A Home’s Age
Quality materials, classic style, 
charm and inherent character 
can be hard to find in newer 
builds. 

1

Wallpaper
It might take a little elbow 
grease, but wallpaper is 
easily replaced or covered.

3

Hardware
Drawer pulls, doorknobs and sconces 
are simple to update, so don’t let 
ugly ones deter you from seeing an 
otherwise charming room.

5

Paint Colors 
Repainting is cheap, easy and 
fast. Focus on the structure of 
the room, window placement, 
and other permanent features.

2

Kitchen Appliances
If you leave room in the 
budget for new features, 
that avocado-green fridge 
shouldn’t be a deal breaker.

4



Carpets
Don’t cross a home off your list 
because of ho-hum flooring. You 
have many options for replacing it 
that won’t break the bank.

6

Curb Appeal
Your agent brought you to the home 
for a reason: find it! Envision different 
landscaping or a tidy porch and you just 
might see the home of your dreams. 

8

Lack of Privacy
Fences and hedges make great 
neighbors. Your agent might also have 
ideas about possible solutions. 

10

Odors
Except for a serious mold 
problem, most smells can be 
eliminated with a powerful 
deep cleaning.

7

Popcorn Ceilings
Removing that crud can be 
messy and pricey, but it’s 
worth doing. 

9



•	 �Join the de-cluttering revolution! Don’t spend time, energy 
and money on moving things you don’t need or want 
anymore. Sell, toss or donate items accordingly. Plan an 
estate sale to off-set moving costs if you have a significant 
amount that ends up in the sell pile.

•	 �Research reputable moving companies and get at least 
two quotes. Decide which services you need. There is a 
wide range in what companies offer and what they charge- 
especially for non-local moves- inventory, packing, shipping 
and storage are all options.

•	 �Get your supplies together. Most moving companies 
will drop boxes and wrapping material off to you at your 
convenience. Give yourself the gift of time by starting early 
and picking small areas to tackle. Don’t get overwhelmed 
by trying to do too much at once. And feel free to bribe 
friends and family with food and drink!

•	 �Label, label, label. Nothing’s more frustrating than digging 
through unmark, and vaguely labelled boxes when 
looking for an item. Get as specific as you can. “Kitchen” 
encompasses a lot- is it a rolling pin that you’re looking for 
or your everyday utensils? For personal items, it’s a good 
idea to have everyone pack a suitcase with clothes and 
toiletries as if they were going on a week long trip. For the 
kitchen- a plastic tote with the basics to get through the first 
few days is also helpful. And no one will judge you if you’re 
eating from paper plates and plastic cups the first week!

•	 �Notify important services that you’ll be moving 
and give them a move-out date as soon as you 
can. You’ll want to do the same on the other end, 
so you’re not without any utilities on moving 
day. Don’t forget internet and cable, as well as 
security. File a form online with the postal service 
to forward your mail to your new address.

•	 �Start a file for new providers in the area you’re 
moving to, and start seeking good referrals. 
Having child and pet care ready as move-in 
day approaches can be especially helpful when 

getting settled in. Doctors, dentists, salons and gyms are 
other services and facilities worth looking into sooner, 
rather than later. You may want to get a cleaning service in 
pre- or post- move as well.

•	 �Moving day is here! Be as clear as you can with anyone 
helping you move, but listen to the experts as well. In your 
mind, you may have a game plan of exactly how the day 
is going to unfold, but when it comes to moving, flexibility 
is key! If there are fragile or special items that you are 
planning on moving yourself, make sure those are clearly 
marked and out of the way. Make sure furniture, rugs and 
art work are properly protected from the dirt and movement 
of the truck, and that fragile items are clearly labelled.

•	 �Once the last box is loaded, do a final walk through. This 
includes, drawers, cabinets, dishwasher, refrigerators, 
medicine chests and closets. Most premises are required to 
be left in broom-swept condition. Hiring a cleaning crew to 
do a move-out cleaning is helpful if you are short on time, 
and is a nice bonus for the new homeowner. Leave extra 
keys, openers and any useful numbers and manuals in an 
easy to see spot. Turn off the lights, lock the door, and get 
ready to do everything in reverse!

So you found your new home! Now what? A lot goes into the moving process, but if you start with a 
clear plan, you’ll have less stress and maybe even enjoy it! 

Moving Checklist Tips



Gurney Becker & Bourne not only has longevity in the commercial and residential real 
estate industry in WNY, but we also have 3 dedicated offices located in Downtown 
Buffalo, Orchard Park & Williamsville to better serve all of our clients from East Aurora to 
Clarence and everywhere in between. 

Coverage all over Western New York

Williamsville

Buffalo

Orchard Park

716-849-1234 - Buffalo
716-972-0010 - Orchard Park
716-204-0400 - Williamsville
716-849-0407 - Fax
www.gurneyrealestate.com
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